Initial Cold Call to a Real Estate Agent Script
1. Give honor
2. No selling on the phone. The purpose is set an appointment
3. Close. Ask for the appointment.
4. Overcome
You: Hey Dixie! This is Josh Sigman from Legacy Mutual. How are you? You probably don’t know who I am, but I’ve heard your name 10 times in the past couple weeks. Every time I’ve heard your name, I’ve heard nothing but good things. I told myself I gotta give you a call because I’ve got to meet you. Can I meet you for a cup of coffee tomorrow?
RE Agent: I can’t do tomorrow
You: I figured as such because you’re such a busy person... How about the next day?
RE Agent: I have a conference, etc... why don’t you just send me some information?
You: You know, I figured you would say something like that. I’ve heard so many good things about you, so I knew you would be a very busy person. Let me ask you a question: What are your typical office hours?
RE Agent: About 9:30/10:00
[bookmark: _GoBack]You: All right 9:30/10:00... Let me tell you what I’m going to do. I’m going to bring you your favorite Starbucks tomorrow around 9:30. All I want to do is introduce myself. Like I said, I’ve heard so many great things about you, I just want to meet you and figure out who you are. Just 15 minutes. 








During the 15 minute meeting:
All or nothing meeting-close!
Do not talk about yourself! You told them you want to get to know THEM
So nice to meet you. I know you are busy-we’ll keep it to 15 min. I just got to figure out why you are so famous-why do you think people talk about you so much? Tell me about yourself
Tell me – if a client comes to you, what is the process? What else? You must take really good care of them? Any extras?
What lender are you sending them to? Someone of your stature has to have a go to person-who is your go to person? What do they do great? Who is your second person? Do you love them? Ask questions…
If you could be a lender for a day, what would you change?
Tell me about your goals for the year….more questions
Is there anything you want to know about me? 30 second synopsis of me-What we specialize in is we make three bold promises: close on time every time, communicate every Tuesday and guarantee our good faiths. …..anything else you want to know about me
I didn’t know what I was expecting you get out of this meeting. I know you busy we only had about 10-15 minutes is all we had, but I’ve got a really good feeling about you. You have a plan, you’re a professional…I gotta tell you, I really want to work with you. I don’t want to be presumptuous or say I deserve all your business-I know we only met for 10 minutes, but I want a shot. Next time you can’t get a hold of your number one guy, give me a chance-would you be willing to do that?
Also I want to get together again, spend a little more time together, to know you a little better-can I follow up with you in a week and get together again? Same time same place?



